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Zone portuaire – Quai E – CS 90133 – 34202 SETE CEDEX
Tel: +33 (0)467468989 – Fax: +33 (0)467498240 – E-mail: info@reefersete.fr

23,200 square meters of transit and storage area
Total capacity: 15,000 pallets including 5,500 in 
10 cold stores  (from 0 to 14°C and one at – 25°C)

8 access doors to the quay 
27 gates for unloading containers
33 gates for loading lorries

Quay: 37 m wide, 450 m long and water depth 12 m
Two gantry cranes
A container park with 140 power sockets

Lorries: internal parking facilities for waiting vehicles 
and  A9 motorway  at 9 km
Trains: 40 km of tracks and a transfer gantry crane
Barges: canal use as far as Dijon

A 25,600 m2 COMPUTERISED AND PROTECTED WAREHOUSE

YOUR SOUTH OF FRANCE
GATE TO EUROPE
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Cover photograph: Eric Imbert 

What a tough job the supermarket sector has! If they raise the price (which im-
plies, for many people, their margins), they are booed, called parasites of the agro-industrial 
system taking an unfair tithe from hard-working consumers, while again subjecting the suppli-
ers, the weak links in the agricultural industries, to a bit more pressure. If they keep their prices 
low, true they contribute to background deflation and to protecting consumer purchasing 
power, so put upon lately, but they are exerting their pressure on producers and the agro-
industrial sector. In every case, the supermarket sector fits the bill as the scapegoat. In its 3rd 
edition, the French prices and margins observatory, found that the supermarket sector has 
played a buffering role in preventing rising production costs (raw materials and energy) from 
resulting in proportional increase being passed on to the consumer. Yet since magic has fairly 
little power in the commercial sector, the observatory also found that it was the agro-industrial 
sector and producers who have cut their margins… under pressure from the supermarket 
sector. Yet let it not be said that the supermarket sector charges shameless mark-ups; they do 
have costs! As proof, the FCD, the federation bringing together the 7 big French supermarkets, 
has emphasised that their net margin is very low, on average 1.5 %. And it may even be nega-
tive, as with bakery & pastry products (- 1.3 %) or fresh fish and seafood (- 3.7 %). For fruits and 
vegetables, the situation seems just as tight. The mark-up (after taxes) was 0.9 % in 2012, as 
opposed to 0.7 % in 2011. The fault lies with the costs of dedicated personnel, which are, to 
quote the report, “fairly high due to the frequent restocking of the shelves.” Lots of luck to those 
thinking that the fruits and vegetables section can be revitalised by increasing the shelf-
stacking personnel.  

Denis Loeillet 
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Direct from the markets 

Avocado 

November 2013 
The Hass market, on a positive trend at 
the beginning of the month, proved 
more difficult during the second half. 
The overall supply was mainly average, 
but highly irregular (Chilean volume 
peak in the second half-month). Further-
more, demand was rather slack, espe-
cially since the quality of certain batches 
at times left something to be desired 
(immaturity). In this context the prices, 
very strong during the first half-month, 
dropped away in the latter half. The fall 
was particularly substantial for the small 
sizes, featuring prominently in particular 
in the Chilean supply. The average 
monthly price exhibited a just barely 
normal price for a November. The mar-
ket for the green varieties, where the 
supply is short, proved fairly satisfactory.   

Varieties 

Comparison 

previous 
month 

average for 
last 2 years 

Green  - 16 % 

Hass  + 4 % 

V 
O 
L 
U 
M 
E 
S 

V 
O 
L 
U 
M 
E 
S 

Sources 

Comparison 

Observations  

Cumulative 
total /

cumulative 
average for 
last 2 years 

previous 
month 

average for 
last 2 years 

Chile  + 22 % Hass imports still irregular and considerably above average. + 36 % 

Mexico  + 43 % Imports for the EU above average, but rather light. + 41 % 

Israel  + 1 % 
Regular incoming shipments, returning to average for green varieties (Ettinger, 
Pinkerton), after an explosive start to the season. Early progress for the Hass 
season, though with modest volumes. 

+ 27 % 

Spain  - 13 % Volumes of Bacon and Fuerte growing, though modest overall. Incoming 
shipments of Hass moderate, as per normal calendar. - 9 % 

Varieties 

Average 
monthly 

price 
euro/box 

Comparison 
with the last 

2 years 

Green 5.50-5.70  + 28 % 

Hass 8.50-8.60 - 1 % 

P 
R 
I 
C 
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 Avocado trees on the way out 
in Florida. According to the Uni-
versity of Florida, more than 2 000 
trees have already been uprooted 
due to developing major sanitary 
problems, including wilt. The avo-
cado is the number two fruit crop in 
Florida, far behind citruses. The cul-
tivation area covers approximately 
3 000 ha, and represents producer 
returns estimated at between 12 
and 14 million USD. 

Source: Reefer Trends 

 Michoacán avocado: escalat-
ing security problems affecting 
exports to the United States. 
“Green gold”, as the avocado is nick-
named in Michoacán, is drawing 
plenty of unwanted attention, in-
cluding from mafia groups. Produc-
ers are increasingly subjected to 
racketeering or forced to sell their 
farms to enable the drug barons to 
launder their money. Security prob-
lems have become so serious that in 
Tancitaro, one of the main produc-
tion zones in the state, the USDA 
decided in late November to recall 
its in-situ inspectors, and temporar-
ily suspend exports from this district 
to the United States. 

Source: Portalfruticola 

 New Zea-
land avocado: 
public funds 
to support 
development 
of the indus-
try. The New 
Zealand Ministry 

for Business, Innovation and Em-
ployment (MBIE) has allocated a 
package of 4 million NZ dollars 
(approximately 2.4 million euros) to 

support the industry development plan, 
which is aimed at doubling avocado exports 
by five years’ time. The funds will be used to 
finance research work aimed at better regu-
lating the production alternation phenome-
non, which is extremely marked in the coun-
try, and at extending the marketing window 
using Dynamically Controlled Atmosphere 
technology (DCA). New Zealand is producing 
increasing volumes, of between 15 000 and 
35 000 t in recent seasons. Exports, which 
represent approximately 50 to 60 % of the 
harvest, are still mainly aimed at neighbour-
ing Australia, but shipments to the high pur-
chasing power markets in Asia are seeing 
clear growth (Japan, Singapore). 

Source: New Zealand Herald 
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Avocado — New-Zealand — Exports 

tonnes Australia Japan USA  Others   Total  

2008-09 6 975    535    - 186    7 696    

2009-10 10 544    130    295    1 572    12 542    

2010-11 8 725    550    - 194    9 469    

2011-12 16 639    2 045    791    947    20 422    

2012-13 5 247    - 64    1 383    6 695    
Source: NZ Avocado         
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Direct from the markets 

 No change in the minimum 
price of the Ecuadorian banana. 
Producers were asking for more, to 
cover the increase in production costs. 
Exporters wanted less, to retain their 
competitiveness against increasingly 
aggressive competitors on the interna-
tional market. In the end, the govern-
ment opted for stability, at 6 USD per 
crate. This decision was accompanied 
by the announcement of 19 govern-
ment aid measures to boost industry 
productivity, including distribution by 
the State of fertilisers and pesticides 
during the first quarter.  

Source: Reefer Trends 

 Banana: the agro-ecology revo-
lution not so far off. Action stations 
in Costa Rica: the banana plantations 
are under attack by two types of scale 
insects. The main effects are cosmetic, 
since only the skin is affected. But it 
leads to increased rejection rates upon 
arrival at the export markets. In order 
to halt the damage, the phytosanitary 
control services are proposing and 
authorising the import and use of pro-
tective sheaths for bunches pre-
treated with Buprofezin (not author-
ised in France) and Bifenthrin (not 
authorised on banana trees in France). 
A classic measure! Nevertheless, the 
explanation by these same services for 
the speed of the spread of this pest 
raises questions. It is supposedly due 
to an effect of climate change - the 
word is out. Climate change seems 
very handy for explaining everything, 
or even anything, and just as handy to 
prevent the right questions from be-
ing asked. Since if there is an imbal-
ance, we might also imagine that it 
results from the extreme intensiveness 
of the cropping systems on which the 
Costa Rican banana system is based, 
and it is not alone. Paradoxically, use 
of pesticides is apparently behind 
these swarms of scale insects. Through 

excessive use of nematicides, insecti-
cides (including those with which the 
sheaths are soaked) and fungicides, 
the system has become unbalanced. 
This is in particular the case for Man-
cozeb, a fungicide very widely em-
ployed in Costa Rica, with a very long 
list of undesirable effects on arthro-
pods, and more particularly on certain 
phytoseiidae species, which, impor-
tantly, are mites that attack scale in-
sect larvae. Through causing an imbal-
ance, we end up selecting the most 
resistant pests and diseases, or 
straight out eliminate useful fauna. 
The infernal machine is then in mo-
tion, leading to a chemical arms race. 
Costa Rica is nearing the limits of the 
practice, especially since there are 
fewer and fewer molecules available, 
and they are less and less effective. 
Long live ecological intensification!  

Sources: Reefer Trends, CIRAD 

Banana 

November 2013 
After a very difficult October, the ba-
nana market seems to have gradually 
gained a second wind in November. 
Indeed, the supply pressure eased from 
the beginning of the month. On the 
dollar banana side, Colombian volumes 
began to fall, following the production 
peak, and Ecuadorian imports were 
again less high. In addition, spot sup-
plies at competitive prices, prevalent in 
October, disappeared from the market. 
African imports also returned to a 
lighter level (end of Ivorian production 
peak, with Cameroon and Ghanaian 
imports falling), and the shortfall from 
the French West Indies continued. 
Hence the combined incoming ship-
ments from Africa and the FWI returned 
to a seasonal level. Elsewhere, demand 
started to exhibit better vitality in 
Southern Europe: the end of the All 
Saints’ holidays, the fall in tempera-
tures, the delayed start to the citrus 
season and the implementation of pro-
motions all boosted banana sales. Simi-
larly, sales in Eastern Europe proved 
much livelier, due to highly competitive 
promotions in the supermarket sector, 
and to lower pressure from spot sup-
plies. In Northern Europe, demand 
maintained good vitality. Hence the 
heavy stocks formed the previous 
month gradually started to ease, disap-
pearing around the middle of the 
month. Rates, unchanged at the begin-
ning of the month, strengthened in the 
middle of the month to return to a sea-
sonal level towards the end of Novem-
ber. On the other hand, the Russian and 
Spanish markets started to weaken 
again because of their supplies rising 
once more. 

EUROPE — RETAIL PRICE 
November 2013 Comparison 

type euro/kg 
October 

2013 
average for last 

3 years 
France normal 1.55    + 3 % + 8 % 
 special offer 1.40    + 6 % + 18 % 
Germany normal 1.29    + 6 % + 11 % 
 discount 1.19    + 2 % + 17 % 
UK (£/kg) packed 1.13    - 2 % - 3 % 
 loose 0.68    0 % + 2 % 
Spain plátano 2.16    + 5 % + 16 % 
 banano 1.36    + 2 % + 3 % 

Country 

NORTHERN EUROPE — IMPORT PRICE 
Comparison 

previous 
month 

average for 
last 2 years 

13.0 + 2 %  + 3 % 

November 
2013 

euro/box 
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Allemagne - Prix vert (2e et 3e marques) 

More information on: 

http://www.cirad.fr/nos-recherches/axes-prioritaires/
intensification-ecologique/questions-de-recherche 

http://e-phy.agriculture.gouv.fr/ecoacs/05018.htm 

http://cep.unep.org/repcar/proyectos-
demostrativos/costa-rica-1/publicaciones-corbana/
HOJA%20DIVULGATIVA%20Nb05-2011%20-MIP%
20COCHINILLAS%20Y%20ESCAMAS.pdf/view 
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Banana 
 

USA — IMPORT PRICE 
Comparison 

previous 
month 

average for 
last 2 years 

15.9 0 %  + 3 % 

November 
2013 

 

USD/box 

U 
N 
I 
T 
E 
D 
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Etats-Unis - Prix vert (spot)
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Russie - Prix vert CIF St Petersburg

EUROPE — IMPORTED  VOLUMES — NOVEMBER 2013 

Source October 
2013 

November 
2012 

cumulative total 2013 
compared to 2012 

French West Indies  - 36 % - 10 % 
Cameroon/Ghana/Côte d’Ivoire  - 5 % + 14 % 
Surinam =  + 5 % - 1 % 
Canaries = + 10 % - 4 % 
Dollar:    

Ecuador  + 22 % - 11 % 
Colombia*  - 12 % + 9 % 
Costa Rica  + 16 % - 2 % 

Comparison 

C 
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Espagne - Prix vert platano*

* 18.5 kg box equivalent  

RUSSIA — IMPORT PRICE 
Comparison 

previous 
month 

average for 
last 2 years 

13.1 + 26 % + 28 % 

November 
2013 

 

USD/box 

CANARIES — IMPORT PRICE* 
Comparison 

previous 
month 

average for 
last 2 years 

19.7 + 8 %  + 5 % 

November 
2013 

 

euro/box 

Estimated thanks to professional sources / * total all destinations 

 French market flooded with 
bananas in October. The statistics 
confirm the feeling widely shared by 
all. The net supply to France in Octo-
ber amounted to 54 000 tonnes, i.e. 
15 % more than the three-year aver-
age, and 8 % more than in 2012. 
With the re-export channel malfunc-
tioning, it was not that France was 
importing more bananas, but most 
of all that it re-exported less. At 
22 500 tonnes, the export level was 
one of the lowest from the past four 
years. It was indeed 27 % less than 
the three-year average. European 
statistics published by Eurostat, 
which should be released by the 
end of December, will doubtless 
confirm a high supply level to all the 
European markets by dollar sources. 
So there will be no surprise at this 
temporary weakness of re-exports 
from France to other EU Member 
States. 

The group of sources fuelling this 
increase in the supply to France was 
clearly the ACP suppliers, and more 
particularly Cameroon and Côte 
d’Ivoire. The supply from these two 
countries leapt exceptionally in Oc-
tober, especially strange since the 
previous month had marked a low 

point, especially for Cameroon. The 
latter exported to France twice as 
much in October (16 000 tonnes) as 
in September (8 000 tonnes). Fur-
thermore, the Ivorian rise should be 
interpreted as an ongoing catch-up 
process from the low point of Janu-
ary 2012. While an increase in con-
sumption should always be wel-
comed, this is not what the opera-
tors will take away, but rather the 
very serious fall in prices at both the 
green and yellow stage. Although 
the supply seemed to have returned 
to normal in November (to be con-
firmed in forthcoming editions of 
FruiTrop), all observers are con-
cerned at this boom in volumes, 
whose effects were minimised due 
to the near-absence of the Martin-
ique producers (because of cyclone 
Chantal). The annual balance con-
firms the inflation of volumes con-
sumed in October. Over the first 
months of 2013 (January to Octo-
ber), the French consumed 474 000 
t, as opposed to 430 000 t for the 
same period in 2012. At a yearly rate 
(last 12 months), 554 000 t have 
been absorbed, i.e. 19 % more than 
in the previous period.  

Source: CIRAD 
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We are specialists in the trade of avocado. We import and export  so that we can er our customers the 
best product all year round. We work every day of the year with all these varieties: Pinkerton, Hass, Fuerte, 
Bacon and Reed.

Reyes Gutiérrez ESPAÑA
comercial@reyesgutierrez.com
Camino de Málaga s/n
Apdo. de correos 65
29700 Vélez-Málaga (ESPAÑA)

Reyes Gutiérrez FRANCE
pmendez@reyesgutierrez.com
73 Bis Avenue Roger Salengro
78360 Montesson
(FRANCE)

www.reyesgutierrez.com
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Orange 

November 2013 
The market gradually swelled, becom-
ing extremely difficult at the end of the 
month. Demand proved slow, even 
after the eagerly awaited return of con-
sumption-boosting autumnal, or even 
winter ,  temperatures f rom mid-
November. The delayed coloration of 
Spanish Navelines, also due to the 
weather conditions, probably played a 
role in this lack of sales vitality. In this 
context, prices waned rapidly, both at 
the import and production stage, espe-
cially with the harvest exhibiting a par-
ticularly high level. Rates at the end of 
the month were among the lowest ever 
recorded. In this context exporters de-
layed the start of Salustiana shipments, 
with volumes in November remaining 
very limited.  

V 
O 
L 
U 
M 
E 
S 

Varieties 
by 

source 

Comparison 

Observations 

Cumulative 
total /

cumulative 
average for 
last 2 years 

previous 
month 

average for 
last 2 years 

Naveline 
from Spain  - 4 % Volumes very high at the production stage, but sales slightly lower than 

last year, despite the particularly competitive price levels. - 8 % 

Salustiana 
from Spain  - 41 % 

Exports considerably below average, despite production being similar to 
last season. Late start to the season during the second half-month, be-
cause of the Naveline situation. 

- 41 % 

P 
R 
I 
C 
E 

Type 

Average 
monthly 

price 
euro/box 

15 kg 

Comparison 
with average 

for last  
2 years 

Dessert 
oranges 9.15 - 1 % 

Juice oranges 10.35 - 8 % 

 Orange variety of the month:  
Navel. A round to oval dessert or-
ange with a strongly developed na-
vel. The peel is grainy, thin and fairly 
well coloured. The flesh is crisp, fine 
and not very juicy. Early cultivars 
(Naveline) and late cultivars 
(Navelate, Lane Late) in the Navel 
group are available on Northern 
Hemisphere markets from October 
to May. 

Source: CIRAD 

 Nasty taste for the Christmas 
orange in China… After milk with 
melanin, edible oil collected from 
gutters and cabbages treated with 
formaldehyde to increase their shelf 
life, it is now the turn of the citrus 
industry to pay the price for a new 
sanitary scandal. Producers from 

Jiangxi did not hesitate to dip their 
oranges in a bath of “Sudan red”, a 
carcinogenic dye used in plastics en-
gineering, to give them a riper ap-
pearance and harness the attractive 
prices at the very beginning of the 
season. To cap it all, the inquiry by the 
authorities also revealed another just 
as illegal method for messing with 
maturity: using Ethrel. What does the 
Chinese wise man say in response to 
the proverb “better wit than wealth”?  

Source: Asiafruit  
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Type 

Comparison 

previous 
month 

average for 
last 2 years 

Dessert 
oranges  - 8 % 

Juice oranges  - 41 % 
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 Presence of scab confirmed in 
California’s Imperial County. The 
sanitary situation is continuing to 
deteriorate in California, after the 
appearance of greening early in 2012. 
Several cases of scab, a fungal disease 
caused by Elsione fawcetti, have been 
discovered since October in Imperial 
County in the south-east tip of the 
State, on the border with Arizona. 
Corky pustules appear on the 
branches, leaves and fruits, which 
remain perfectly consumable but lose 
their market qualities. Imperial 
County packs in approximately 10 % 
of the lemon and grapefruit surface 
areas for California, a state specialised 
in producing fresh citruses for the 
local and export markets.  

Sources: USDA, ivpressonline 
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Grapefruit 

November 2013 
November rounded off a completely 
ruined period of the season. The pres-
ence practically all whole month long of 
Mexican stocks sold at highly competi-
tive prices hit sales for other sources 
hard. Florida enjoyed barely average 
fortunes for the month: imports re-
mained limited, though sales nonethe-
less picked up in the latter half of the 
month. It was catastrophic for the Medi-
terranean suppliers, particularly Turkey 
and Israel, which had to face very strong 
competition from Spain. The monthly 
average price exhibited a level well be-
low average for this group of sources, 
despite the considerably short supply.  

V 
O 
L 
U 
M 
E 
S 

Sources 

Comparison 

Observations 

Cumulative 
total /

cumulative 
average for 
last 2 years 

previous 
month 

average for 
last 2 years 

Turkey  - 10 % 
Imports growing, though still well below average. Concentration of 
shipments to Russia and Ukraine, with high volumes during the second 
half-month. 

- 4 % 

Florida  - 33 % Incoming shipments growing, though still well below average. Difficult 
market conditions, small size range, appearance of certain batches. - 35 % 

Israel  - 1 % Back to an average import level into the EU, after an extremely slow start 
to the season. - 22 % 

on average for the past four years). 
In the long term, the juice market, 
which had reacted positively to this 
announcement in November, saw 
a downturn in early December. 
With 17.8 million boxes, the official 
grapefruit forecast is in line with 
the estimate by professionals, and 
8 % below the four-year average. 

Source: USDA 

 China soon to re-open to US 
citruses. This comes as a relief for 
Californian producers. In April 2013, 
the borders of the Middle Kingdom 
were abruptly closed to US citruses. 
The reason, for which no previous 
notification had been provided: the 
presence of Phytophthora syringae, 
a fungus causing brown rot. They 
should re-open in early 2014 thanks 
to the negotiations conducted by 
the USDA. For the past three years, 
the United States has exported 
between 50 000 and 65 000 t of 
citruses to China, primarily com-
prising Californian oranges and 
lemons. 

Source: Freshplaza 

 Floridian citrus production in 
2013-14: shortfall confirmed by 
the USDA. The official forecast of 
the USDA, published late this year 
because of the “shutdown”, con-
firmed the downward trend of pro-
duction perceptible in the esti-
mates made by professionals, but 
magnified it. The orange harvest is 
still by far the lowest recorded 
since the late 1980s, with just 125 
million field crates (as opposed to 
the just over 130 million forecast by 
the professionals and 138 million 

V 
O 
L 
U 
M 
E 
S 

Type 

Comparison 

previous 
month 

average for 
last 2 years 

Tropical 
(Florida)  - 33 % 

Mediterranean  - 9 % 

P 
R 
I 
C 
E 

Type 

Average 
monthly 

price 
euro/box  

17-kg box eq. 

Comparison 
with average 

for last 
2 years 

Tropical 
(Florida) 17.85 - 5 % 

Mediterranean 10.00 - 16 % 
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Pomelo - France - Prix import

Citrus — Florida — Harvests 
million field crates (grapefruit: 85 lb / orange: 90 lb) 

  06/07 07/08 08/09 11/12 10/11 11/12 12/13 13/14* 

Grapefruit 27.2 26.6 21.7 20.3 19.8 18.9 18.4 17.8 

White 9.3 9.0 6.6 6.0 5.9 5.4 5.3 4.8 

Coloured 17.9 17.6 15.1 14.3 13.9 13.5 13.1 13.0 

Orange 128.9 170 162.4 133.7 140.5 146.7 133.4 125 
* Forecasts / Source: USDA 
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Grapefruit - France - Import price 
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Direct from the markets 

Easy peelers 

November 2013 
Mixed fortunes: the market remained 
fairly swollen in the first half-month. 
Sales of the last early batches from 
Spain, mainly comprising small fruits of 
a sometimes heterogeneous quality 
level, were toiling rather against de-
mand little encouraged by tempera-
tures not really favourable for consump-
tion. The situation improved in the sec-
ond half-month. Sales picked up thanks 
to the falling temperatures and the im-
proved Nules quality (size range and 
durability). The season also had a de-
layed start for the other sources, with 
coloration coming late. Morocco, faced 
with a problematic Russian market, 
struggled to find a place in the EU. The 
weakness of Corsican volumes, which 
helped maintain very high prices in the 
first half-month, became a handicap for 
the supply to the supermarket sector.  

V 
O 
L 
U 
M 
E 
S 

Varieties 

Comparison 

previous 
month 

average for 
last 2 years 

Clementine  - 6 % 
Hybrids  + 221 % 

V 
O 
L 
U 
M 
E 
S 

Varieties 
by 

source 

Comparison 

Observations 

Cumulative 
total /

cumulative 
average for 
last 2 years 

previous 
month 

average for 
last 2 years 

Clementine 
from Spain  + 1 % Nules season in full swing. Volumes above average, especially at the end of the month. + 4 % 

Clementine  - 44 % Delayed start and volumes considerably short (production shortfall, degreening slow - 46 % 

Clementine 
from Morocco  - 23 % Imports into the EU clearly in shortfall, despite the high production volume (late start 

because of high temperatures at production stage, Spanish pressure). + 31 % 

Clemenvilla 
from Spain  + 221 % Season progressing early on, though volumes remaining moderate nonetheless. + 221 % 

P 
R 
I 
C 
E 

Varieties 
Average 
monthly 

price 
euro//kg 

Comparison 
with average 

for last  
2 years 

Clementine 1.01 - 4 % 

Hybrids 1.02 + 6 % 

 Easy peelers variety of the 
month: Nour. 'Nour' is a true 
clementine, the result of a mutation 
of 'Cadoux' found at Ouled Teima in 
the Souss. The fruits are of average 
size and often have a characteristic 
small collar. The peel is a strong or-
ange colour, rough and fairly thick 
but easy to remove. The flavour is 
sweeter and less acid than that of 
'Fine' clementines. 

Source: CIRAD 

 Kinnow finally reaching Rus-
sian stalls. Kinnows from Pakistan 
will finally be welcome in Russia. The 
sanitary authorities of the world’s 
number one small citrus import mar-
ket have decided to lift the embargo 
implemented a few months ago. Paki-
stan is the number three supplier to 
the Russian market for small citruses, 
behind Turkey and Morocco. Volumes 
exceeded 90 000 t in 2012, i.e. ap-
proximately 13 % of the total market 
supply during the winter season.  

Source: Reefer Trends 

 Unsurprising suspension of 
imports into the EU-28 of cit-
ruses from certain parts of South 
Africa. The outcome hardly left any 
room for doubt: at the end of Novem-
ber the European Commission an-
nounced a ban on citrus imports from 
parts of South Africa where black spot 
disease is present, for the rest of the 
2013 season. So the principle of pre-
caution taken to the extreme, and 
pressure from European producers, 

prevailed over the arguments and 
control efforts made by South African 
professionals. Although the measure 
has no actual direct effects on trade, 
since it comes when the season is 
finished, it seriously damages the 
image of the world’s number two 
citrus exporter. One of the main 
French daily newspapers, 
“Libération”, whose level of informa-
tion on the subject is unfortunately 
inversely proportional to its circula-
tion of 150 000 copies, went as far as 
to deem South African production 
“unfit for consumption”! We can also 
raise the issue of how the 2014 sea-
son will go. However the EC wants to 
follow up this measure, it needs to 
unveil the new actions as quickly as 
possible so that the upstream profes-
sionals in South Africa and down-
stream European professionals can 
prepare themselves as best possible. 
A verdict from the European Food 
Safety Authority is expected by the 
end of the year. South Africa is the 
leading, and essential, supplier to the 
European market during the summer 
season. The EU, which absorbs 35 to 
40 % of total exports, is a prime mar-
ket for the South African citrus sector, 
which represents 100 000 direct jobs.  

Sources: European Commission, CIRAD 
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Direct from the markets 

Pineapple 
November 2013 
The situation remained fairly confused 
on the pineapple market in November. 
True, the Latin American supply began 
to fall, but this was not really noticed on 
the market. Indeed demand, lifeless 
throughout the month, did not allow 
the operators to really get rid of the 
numerous stored batches available on 
all the markets. We must also consider 
additional pressure exerted on sales by 
batches from the Netherlands offered at 
low prices. Under these conditions, op-
erators really struggled during the sec-
ond half-month to prepare for the Saint 
Nicholas and Christmas promotions. 
Although a slight improvement in 
prices was observed in the second half-
month, sales primarily consisted in 
managing the abundant stocks, with 
mixed results. Cayenne sales were not 
spared by the general sluggishness. 

During the first half-month, sales re-
mained relatively fluid on the air-freight 
pineapple market, despite some quality 
concerns (in particular about the Cam-
eroonian supply). However, the situa-
tion rapidly deteriorated from the be-
ginning of the second half-month, until 
the end of the month. The quality con-
cerns from the first half-month intensi-
fied, giving rise to several merchandise 
returns. Interest in fruit was inversely 
proportional to the supply increase. At 
the end of the month, demand was at 
its lowest point, whereas the supply 
was continuing to rise. Sugarloaf sales 
were fairly fluid throughout the month, 
with the price range mainly stable be-
tween 1.80 and 2.00 euros/kg, depend-
ing on operator availability levels. 

The Victoria supply, especially from 
Reunion, continued to rise, while de-
mand remained fairly lukewarm. The 
high availability of the extreme sizes (6 
and 10) forced certain operators to relax 
prices to get their stocks moving. 

E 
U 
R 
O 
P 
E 

PINEAPPLE — IMPORT PRICE 

Weeks 
45 to 48 Min Max 

By air (euro/kg) 

Smooth Cayenne 
Victoria 

1.70 
2.20 

1.90 
3.80 

By sea (euro/box) 

Smooth Cayenne 
Sweet 

5.50 
5.50 

7.50 
8.00 

PINEAPPLE — IMPORT PRICE IN FRANCE — MAIN SOURCES 
Weeks 2013  45 46 47 48 

By air (euro/kg) 
Smooth Cayenne Benin 1.80-1.90 1.80-1.90 1.80-1.90 1.80-1.90 
 Cameroon 1.70-1.90 1.70-1.90 1.70-1.90 1.70-1.90 
 Ghana 1.80-1.90 1.80-1.90 1.80-1.90 1.80-1.90 
Victoria Réunion 2.50-3.60 2.30-3.50 2.30-3.50 2.20-3.80 
 Mauritius 2.90-3.30 2.90-3.30 2.90-3.30 3.00-3.30 

By sea (euro/box) 
Smooth Cayenne Côte d’Ivoire 5.50-7.50 - 6.00-7.50 5.50-6.50 
Sweet Côte d’Ivoire 7.00-8.00 7.00-8.00 7.00-8.00 6.00-8.00 
 Ghana 7.00-8.00 7.00-8.00 7.00-8.00 6.00-8.00 
 Costa Rica 5.50-6.50 5.50-6.50 5.50-6.50 5.50-7.00 

0.7 % in 2011 (see table). However, 
be aware that “the net results must 
be examined as a whole, consider-
ing the equalisation that must be 
applied between sections with a 
positive net margin and those with a 
negative net margin.” While the 
authors seem to lament that the 
sections cannot be isolated from 
each other, financially speaking, we 
might also lament that the average 
baskets, used as a standard gauge 
for the study, only comprise fruits 
and vegetables of French origin, 
whereas a large proportion of con-
sumption, especially of fruits, is 
based on imported products.  

Source: French prices and margins observatory  

 The French prices and mar-
gins observatory gives its ver-
dict. In a context of high pressure on 
the margins of agricultural producers 
and the agro-industrial sector (see 
editorial), the fruits and vegetables 
sector emerged from 2012 relatively 
unscathed. The gross margin in the 
supermarket sector (difference be-
tween supermarket retail prices and 
shipment prices) followed the aver-
age (2008-2011) until week 31 of 
2012, whereupon it increased con-
siderably. For fruits, this meant a 
price improvement at the shipment 
stage and retail stage. The very poor 
French and European apple and pear 
harvests in 2012 had a definite effect 
on this upward trend. Regarding net 
margins by company, the data are 
already old, but the report notes that 
the high weight of paid labour on 
fruit farms, which only make ends 
meet thanks to family labour. For the 
shipping companies, the operating 
result is stable, and represents just 
1.5 % of the total cost. Finally, analy-
sis of the average figures for super-
market fruits and vegetables sections 
confirms net margins after taxes of 
around 0.9 % in 2012, as opposed to 

Average figures for supermarket fruits and vegetables sections 
(per 100 euros of turnover) 

in euros 2011 2012 
 Section turnover 100.0 100.0 
-  Product purchase cost 72.6 70.2 
=  Gross margin 27.4 29.8 
-  Section personnel costs 8.0 8.1 
=  Semi-net margin 19.4 21.7 
-  Other expenses 18.4 20.3 
= Net margin before taxes 1.1 1.4 
 Net margin after apportionment 
of French corporate tax* (IS) 0.7 0.9 

* since the IS taxable base is positive in this case, the apportionment results in a negative correction 
for net margin after IS / Source: OFPM, survey of supermarkets conducted by FranceAgriMer with 
their participation, 2012 and 2013 

© Régis Domergue 
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The best of exotics
are now part of our range!
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Direct from the markets 

MANGO — IMPORT PRICE ON THE FRENCH MARKET — Euro 

Weeks 2013 45 46 47 48 
Average 

November 
2013 

Average 
November 

2012 
By air (kg) 

Brazil  Kent 4.00-4.50 4.00-4.50 4.00-4.50 3.50-4.50 3.85-4.50 3.50-4.45 

Peru  Kent - - 5.00-5.50 4.50-5.50 4.75-5.50 4.60-4.90 
By sea (box) 

Brazil  T. Atkins 4.00-5.00 4.00-4.50 4.00-4.50 4.00-4.50 4.00-4.60 5.60-6.10 
Brazil Keitt 6.00-7.50 6.00-7.00 5.00-6.50 3.50-5.00 5.10-6.50 5.75-7.00 

By road (kg) 

Spain Kent 16.00  -  - - 16.00 8.00 
Spain Keitt  9.00-10.00 9.00-10.00 - - 9.00-10.00 8.25-9.25 

Brazil Kent 6.50-7.50 6.00-7.50 5.00-6.50 3.50-5.50 5.25-6.75 5.75-6.75 

Spain Osteen 9.00-10.00  - -  - 9.00-10.00 8.00-8.25 

Peru Edwards 4.80-5.00 4.50 - - 4.65-4.75 nd 

Mango 
November 2013 
The supply in November was very much 
dominated by Brazil, both for sea-
freight and air-freight. In the first half-
month, sea-freight Kent and Keitt rates 
from Brazil maintained fairly high levels 
due to the supply being especially mod-
erate, across Europe, as Spain was pro-
viding only limited quantities. Tommy 
Atkins, volumes of which decreased in 
Brazilian shipments, were trading at 
prices stabilised at around 4.00-4.50 
euros/box. In the second half-month, 
the mango market profile altered with 
combined shipments of much bigger 
volumes, while demand remained sta-
ble. This resulted in a steep deteriora-
tion of prices, which could also be ex-
plained by the qualitative deterioration 
of Brazilian products, more particularly 
in Keitts. At the end of the month, the 
Peruvian season was beginning at an 
unusually early stage, which surprised 
many operators. Still insignificant, Peru-
vian shipments tried to find a niche on a 
market losing momentum. The an-
nouncement of large shipments in De-
cember leads us to imagine another 
deterioration of market conditions for 
the last month of the year, in spite of 
the consumption burst which generally 
accompanies the end-of-year holidays.  

The air-freight market was more stable 
for the first three weeks. Brazilian man-
goes sold for between 4.00 and 4.50 
euros/kg. Nonetheless, some sales were 
made at lower prices for batches at ad-
vanced maturity. This phenomenon 
intensified at the end of the month with 
the increase in volumes on the market. 
Peru started its shipments at the begin-
ning of the month with small batches of 
Edwards, which struggled to find their 
place on a market primarily supplied 
with Kent. The first Kent shipments from 
Peru came in the middle of the month, 
at high sale prices which dropped at the 
end of the month. 

MANGO — ARRIVALS (estimates) 
Tonnes 

Weeks 
2013 

45 46 47 48 

By air 

Brazil 80 100 100 80 

By sea 

Brazil 3 280 4 180 4 130 5 370 

Peru  - 5 15 60 

Peru  -  - 22 150 

E 
U 
R 
O 
P 
E 

Litchi 
November 2013 
For the second consecutive year, litchi 
production from Indian Ocean sources 
proved to be early. However, the pro-
duction potential differed between the 
countries. While Madagascar and South 
Africa exhibited rising volumes, Reun-
ion announced quantities equivalent to 
last year, while Mauritius announced a 
substantial drop of 30 to 40 %. The first 
batches on the market in Europe came 
from South Africa in week 43, with still 
discreet quantities which really ex-
panded from week 47. The other 
sources provided their first fruits in 
week 45. The still modest volumes sold 
at high prices. The growth of the supply 
in the middle of the month was accom-
panied by a substantial drop in sale 
prices, attesting to the intensified com-
petition from various suppliers, faced 
with hesitant and wavering demand. 
From week 47, European operators 
slowed down their procurement rate, in 
view of the slowness of the product 
flow and the deteriorating rates. Im-

ports from Madagascar dipped in the 
face of the commercial aggressiveness 
of the competing fruits. Mauritius de-
creased its shipments, especially of 
fruits on the vine, which were experi-
encing strong competition from Reun-
ion. In any event, the general economic 
context seems to be weighing heavily 
on sales in this festive product. Air-
freight litchi volumes reaching the mar-
ket this year will very probably register 
a fall from last year. 

LITCHI — IMPORT PRICE ON THE FRENCH MARKET — Euro 

Weeks 
2013 

45 46 47 48 
Average 

November 
2013 

Average 
November 

2012 

By air 

Madagascar s 7.50-8.00 7.00-7.50 5.50-6.50 4.50-5.50 6.10-6.85 6.25-6.70 

Mauritius v 10.00-13.00 6.00-8.00 5.00-7.00   7.00-9.30 6.60-8.50 

Mauritius s   6.50-7.00 5.00-5.50 4.50-5.00 5.65-5.80 5.10-5.50 

Réunion v 14.00-15.00 10.00-13.00 6.00-9.00 4.50-6.50 8.60-9.60 6.50-8.30 

South Africa 8.50 6.50-7.50 5.00-5.50 4.80-5.25 6.20-6.70 6.00-6.75 

v: fresh on the vine or not sulphur treated / s: sulphur treated 

E 
U 
R 
O 
P 
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LITCHI — ARRIVALS (estimates) 
Tonnes 

Weeks 
2013 

45 46 47 48 

By air 
Madagascar 60 180 90 15 

Mauritius 8 50 30 25 

Réunion 2 20 25 100 

South Africa 5 35 30 60 
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Sea freight 

November 2013 
The November monthly TCE averages 
for the large and small segments reflect 
a balanced market. Reefer operators are 
finally in a more comfortable place 
partly because yields are improving but 
also because there are, and have been, 
fewer shocks or surprises in market be-
haviour. An equilibrium between sup-
ply and demand, of sorts, has been es-
tablished: whether by accident, or more 
likely by design, fewer units are being 
left incurring lay time before finding 
their next employment. 

The demolition of so much specialized 
reefer tonnage coupled with the ability 
of the mode to hold its own against 
aggressive, price-based competition, 
and even win back business from the 
lines, has re-shaped the seascape. The 
reefer is in the process of re-discovering 
its mojo. If operators can continue to 
shift the argument away from cost and 
towards value and/or service, there is 
every reason to believe that the reefer 
will maintain what it has. In the short 
term at least… 

Chartering activity throughout the 
month was modest, partly because op-
erators were positioning ships for the 
forthcoming Chilean season but princi-
pally because so much business has 
evolved away from the Spot market into 
liner trades and Contracts of Affreight-
ment. 

The small segment is already heading 
for its best annual TCE average in a gen-
eration. Despite the increase in rates, 
there has been no mass migration by 
customers to the container lines. This is 
partly because the cargo shipped on 
smaller vessels is high-value – the per-
centage cost of freight is therefore 
lower than it is on low-value cargoes 
such as bananas and is therefore more 
easily absorbed into the final CIF value. 
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reefers 
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reefers 

November 2013 49 97 

November 2012 32 68 

November 2011 22 48 

 Thailand should suspend its 
vegetable exports to the EU after 
the discovery, on too many occasions, 
of harmful insects in arriving batches. 
The decision was made by the Thai gov-
ernment. The ban should last until 
March 2014. The sector also fears for 
fruit exports. Indeed, fruit flies have 
been found for the third time in a guava 
shipment. 

Source: Reefer Trends 

 “Clementine trees and other 
small citruses”. This work tells the 
history of the clementine tree, and 
sets out a summary of current knowl-
edge (origin, distribution, varieties, 
rootstocks, development of markets, 
physiology, biotic and abiotic dis-
eases, insect pests, etc.). It also pro-
poses orchard technical design and 
management procedures, from plant 
reproduction to fruit packing, as well 
as sanitary protection methods and 
cropping techniques. 

Editorial coordination by Camille Jac-
quemond, Franck Curk, Marion 
Heuzet, “Editions Quae” 2013 

It is also partly because the type of busi-
ness or trade conducted by the smaller 
reefer is less transferable to containers. 
While it would be an exaggeration to 
say that the small units are immune to 
further encroachment by the lines, if 
2013 is a reliable guide to the fortunes 
of the segment, the short to medium 
term looks more positive today than it 
has at any time since 2008. 

At this relatively early stage there is 
every reason to believe that the charter 
market will be even stronger through-
out next year – if so, charterers of 
smaller tonnage may be obliged to 
trade upwards and absorb more 
handysize tonnage. If so, demand for 
tonnage will cascade upwards to re-
duce the supply,  and therefore 
strengthen the market, for the large 
segment. 
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Counter-season asparagus 

Some decisions to be made 

After several years of 
zero growth, against 
a background of 
economic crisis and 
falling consumption, 
and faced with 
rampant production 
costs, asparagus 
could see its 
production fall 
steeply within a few 
years in Peru, the 
main supplier to the 
European market 
in the counter-
season. Nonetheless, 
new production 
zones seem to be 
emerging in Peru, as 
well as in other 
countries, such as 
Mexico, which could 
pick up the torch. 
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Counter-season asparagus 
struggling to hold up 

The trend glimpsed over recent years on the 
counter-season asparagus market seems to be 
setting in. Exports to the European Community 
have stagnated for the past three years now 
(37 900 t in 2012, i.e. + 1 % on 2011). This slow-
down is primarily due to Peruvian growth run-
ning out of steam, but it also reflects the in-
creasingly rapid shrinkage of Moroccan and 
Thai exports. Indeed, these sources are sound-
ing the retreat with a fall of around 25 % in 
2012. Nonetheless other sources are taking 
advantage of this retreat. Hence Mexican aspa-
raguses are gaining a little more market share 
every year. They represented up to 11 % of 
volumes imported in 2012 by the European 
Union (+ 48 % on 2011), with a now significant 
total of 4 000 t/year. However, most of the vol-
umes still come from Peru, which is maintain-
ing its overall market shares (84 % of volumes 
to the EU-27), with imports fluctuating over the 
past three years between 30 000 and 32 000 t. 
Shipments are primarily aimed at the German 
market via the Netherlands, with a small pro-
portion going to the Spanish market. 

Increase in 
production costs 

Export prospects are increasingly uncertain for 
Peruvian asparagus, since though certain desti-
nation countries such as Japan or Australia are 
exhibiting demand, prices will need to increase 
considerably in the coming months to cover 
the production costs. So exports have already 
slowed down, not only to Europe but also to 
the United States (less than 77 000 t in 2012), 
the main destination for Peruvian asparaguses, 
and are stagnating at around 120 000 to 
124 000 t. Nonetheless they are rising in value, 
given the increase in price levels, and could 
even see a further rate increase by around 
30 %, which could further hold back purchases. 
However, Peru has favourable cultivation con-
ditions for this product, able to provide two 
harvests a year, although it is true that the wa-
ter shortage has reduced yields in recent years. 
Yet economic difficulties are now making the 
source less attractive, although still competitive 
against most of its competitors. Hence ex-
penses went up by 50 % in 2013, between the 
increase in the price of water for irrigation 
(+ 30 %) and the cost of labour, which doubled. 
Furthermore, prices at the production stage 
have already quadrupled. 

© Eric Imbert 
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A fresh hand for Peru? 

Faced with this chronic fall in demand, which 
could extend structurally beyond the economic 
crisis (modification of consumption habits, high 
prices), upstream operators in the medium 
term will have to make choices as to whether to 
maintain this production. Producers are already 
wondering whether to continue with this crop 
on ageing plantations, especially since the cost 
of planting new plants is high, between 30 000 
and 40 000 USD, due to the irrigation tech-
niques. Hence many end-of-cycle plantations 
have already been converted for grapes and 
avocado, which consume less water. But major 
changes could come within two to three years, 
when the majority of plantations will have ex-
ceeded their profitability threshold, in the 
knowledge that this crop is profitable for up to 
9-11 years. Hence nearly 15 000 of the 25 000 
ha could disappear in Peru within the next ten 
years: 15 % is already more than 9 years old 
(3 900 ha), 35 % is between 6 and 8 years old 
(9 600 ha), and 39 % between 3 and 5 years old 
(10 700 ha). New plantations (less than 2 years 
old) cover no more than 2 500 ha (9 %).  

Nonetheless, these conversions have taken 
place for the moment primarily in the Ica re-
gion, the main production zone, but other re-
gions are getting into this crop, especially fur-
ther north (Cosma). An approximate total of 
more than 1 800 ha of asparagus should be 
planted, according to the estimates of IPEH 
(Peruvian Institute for Asparagus and Vegeta-
bles). However, the new plantations contain 
only green asparaguses, less in demand on 
North European markets than white. Further-
more, re-planting could be held back since the 
industry is currently suffering a plant shortage. 
Indeed, the fall in activity during the economic 
crisis in 2008 slowed down purchases, and 
therefore crown production. So this is just get-
ting started again. There could be a consider-
able shortfall until 2014   

Cécilia Céleyrette, consultant 
c.celeyrette@infofruit.fr 
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Counter-season stone fruits 

Saved from the wilderness? 

THE LATEST ON... 

The economic crisis hit 
the counter-season 
stone fruits industry 
hard, causing a 
shrinkage in 
production surface 
areas until 2010, 
especially in South 
America, except for the 
cherry. However, 
Chile’s switch to the 
most lucrative 
destinations and 
products, as well as the 
varietal innovation in 
South Africa, seem to 
have staunched the 
wound over the past 
few years.  

© Denis Loeillet 
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Maintaining exports 
thanks to the cherry 

Stone fruit exports from the main Southern Hemi-
sphere supplier countries, after declining between 
2008 and 2010, have returned to their former level, 
boosted by cherry demand. However, the plum still 
leads the way in exports (47 % of tonnages), ahead of 
the peach and nectarine (32 %) and then the cherry 
(19 %). Yet the situation could turn around in the com-
ing years, given the changes in surface areas over the 
past few years and the entry into production of young 
cherry orchards in Chile.  

Imports on the European market are struggling to hold 
up, and fell back down to 89 100 t, after the slight up-
turn of 2011, with a decline throughout the range, in 
particular for the cherry (weather conditions, trade-off 
more favourable for other destinations). Imports from 
South Africa are seeing a regular rise (43 800 t in 2012), 
while volumes from Chile are fading (42 300 t in 2012), 
with this source establishing itself in other more lucra-
tive destinations. Similarly, imports from Argentina are 
falling (2 970 t), in this case because of the continu-
ously increasing production costs.   

South Africa still heading 
the field in plums!  

The plum market has been relatively weak over the 
past few years, with production approaching 165 000 t 
in Chile and 67 000 t in South Africa. Surface areas 
have fallen in Chile (6 000 ha in 2013), after rising until 
the mid-2000s (8 400 ha in 2005). However, production 
is still stable, at around 165 000 t, given the age of the 
cultivation stock and the improved yields (from 15 t/ha 
in 2006 to 27 t/ha in 2012). The varietal range however 
has not expanded, and still mainly comprises tradi-
tional varieties such as Friar, Angeleno, Larry Ann, 
Black Amber, to which we should add Fortune, Red 
Heart and Roysum. Exports were rising in proportion 
to production growth, but are now stagnating at 
around 100 000 to 105 000 t (63 % of the production 
potential), with just 24 % aimed at the European mar-
ket (25 300 t in 2012).  

However, production has further diversified in South 
Africa, where surface areas are increasing by approxi-
mately 2 to 5 % every year (4 700 ha in 2012). The culti-
vation stock has been regularly renewed by planting 
new varieties. Trees under 5 years old now represent 
23 % of the cultivation stock, those aged 6 to 15 years 
38 %, and the oldest just 29 % of the tonnage. The 
traditional varieties such as Laetitia and Songold (each 
12 % of surface areas), Angeleno (6 %), as well as Sap-
phire (8 %), are still present in the South African range, 
even in the most recent orchards. Varietal diversifica-
tion is continuing with varieties such as African delight 
(7 %), African Pride (5 %), Fortune (5 %) or African Rose 
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(3 %). Planting has slowed down considerably for Pio-
neer (6 % of surface areas) and Southern Belle (4 %), 
which will be replaced in the coming years by Flavor 
King, Purple Majesty, Rubystar or Flavor Fall, planting 
of which is gathering pace. South Africa remains the 
main supplier to the European market, which absorbs 
33 000 t of the 50 000 t exported by this source. 

Peaches holding up,  
thanks to nectarines 

Peach and nectarine exports are struggling to hold up 
(approximately 115 000 t in 2012), to all destinations, 
with exports aimed at the European market falling to 
19 000 t. Most of the volumes come from Chile, 
through surface areas have fallen steeply since 2008. 
The renewal of the peach cultivation stock, along with 
the nectarine, better suited for export in terms of resis-
tance or visual appeal, has however helped surface 
areas stabilise over the past few years at around 8 600 
ha (12 000 ha in 2008). Hence while peach surface ar-
eas have fallen (just 3 200 ha in 2013, i.e. 38 % of the 
total), nectarine surface areas remain at a decent level 
(5 300 ha). Production is fluctuating around 150 000 t, 
and exportations are holding up between 90 000 and 
100 000 t.  

In South Africa, surface areas are also stabilising for 
peaches and nectarines, after rising until 2010 at a rate 
of 5 to 8 %, now reaching 3 800 ha (56 % for nectarine 
and 44 % for peach). The plantations are still young: 
35 % of trees are aged under 5 years, 42 % are aged 
between 6 and 15 years, and just 17 % are aged over 
16 years. Production is now reaching 190 000 t, and so 
could rise even further over the coming years. Just 
11 800 t is earmarked for export, 6 000 t of which for 
the European market. Peach and nectarine imports are 
still at low doses (485 t in 2012), with production pri-
marily aimed at the industrial sector. 

A renewal for apricots,  
despite surface areas falling 

Apricot surface areas are falling every year. Imports are 
not getting going, reaching at the very most 9 000 t in 
2012 for all three main Southern Hemisphere export-
ing countries (2 800 t imported into Europe in 2012). 
Surface areas have fallen by 1 to 4 % over the past few 
years. It was 7 % in 2012 for South Africa, the main 
supplier to the European market, with in particular a 
decline for Royal or Peeka, but most of all for Bulida (-
 9 % on 2011), a variety still representing 51 % of culti-
vation stock, but which is more particularly aimed at 
the industrial sector. Production is holding up for Sol-
donne, Imperial/Palsteyn and Bebecco. New varieties 
such as Charisma are also entering production, but will 
not suffice to maintain volumes since the cultivation 
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stock is ageing: 46 % of trees are aged over 16 
years, 43 % aged 6 to 15 years and just 11 % are 
new plantations of Charisma, Imperial and Be-
becco. New varieties are being planted, such as 
Solitaire, Rustic and the more aromatic Suapris-
even, Suaprinine or Suaprieight range. Hence 
production is stagnating at between 50 000 and 
67 000 t, just 9 % of which is earmarked for ex-
port (6 097 t in 2012). 

Cherry potential 
still growing 

Over the past few years, exporters have some-
what banked on cherry, since demand is grow-
ing on numerous markets, especially in Asia 
(70 % of volumes from Chile), although this 
product is particularly fragile and sensitive to 
weather vagaries. This is the most lucrative crop 
for Chilean producers, in spite of the increase in 
production costs and an increasingly unfavour-
able peso/US dollar exchange rate. So surface 
areas are continuing to grow in this country 
(+ 1 000 ha in 2013, i.e. + 6 % on 2012), but at a 
slower rate than in previous years. Cherry or-
chards cover a surface area of more than 16 000 
ha, for a production potential of around 90 000 
t. For the past two years, exports have fluctu-
ated around 63 000 to 64 000 t, in spite of 
weather problems, and could reach 75 000 t in 
2015. Producers are now banking on varieties 

that can withstand weather vagaries such as 
Lapin, Van, Stella or Summit. Nonetheless, Bing, 
Sweet Heart and Santina are currently dominat-
ing the market, and represented 88 % of export 
volumes in 2012.  

However, after a regular rise over the past few 
years, reaching 2 300 ha, surface areas are tend-
ing to drop in Argentina, especially in Mendoza 
province, the country’s main production zone 
(900 ha in 2012, as opposed to 1 200 ha at its 
maximum). The increase in production costs, 
especially labour (+ 20 to + 30 % per year), and 
the uncertainties due to the difficult weather 
conditions in these production zones, are mak-
ing this crop just moderately lucrative. So pro-
duction remains modest (6 500 to 7 000 t), for 
an export potential of 1 600 to 3 000 t (787 t to 
Europe). The production primarily comprises 
varieties such as Burlat and most of all Bing 
(55 % of export tonnages).  

Curtailment of the 2013-14 
South American season 
could benefit 
South African production 

The market supply will be modest this year be-
cause of the extreme weather conditions which 
affected stone fruit production in South Amer-
ica in September. The central regions of Chile 
actually suffered an exceptional cold spell from 
mid-September, with temperatures falling 
to - 3/- 4°C on orchards in flower. Since cold 
snaps of this extent are fairly rare in these re-
gions, there are few if any frost protection facili-
ties. So the potential could be reduced again, 
particularly for the cherry, with losses of at least 
35 % in Chile, i.e. volumes ultimately similar to 
2012, and of 70 % to 80 % in Argentina. Other 
fruits in the Chilean range (plum, peach and 
nectarine) have also been substantially affected, 
and losses could be as much as 50 to 60 %. They 
could reach 85 % for peaches & nectarines and 
plums, and 90 % for apricots in Argentina.  

So this situation should benefit South African 
exporters, who for their part are predicting a 
strong harvest and export level. Indeed, the 
weather conditions have been fairly favourable 
for production, especially for peaches (+ 11 %) 
and nectarines (+ 11 %). The exportable poten-
tial is reportedly normal overall for plums. Only 
apricot exports could register a slight downturn 
of at least 2 % on 2011-12, because of the im-
pacts of hail   

Cécilia Céleyrette, consultant 
c.celeyrette@infofruit.fr 
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Counter-season green bean 

The Kenyan crisis 

The European counter-
season green bean market 
has tended to shrink in the 
past few years. Approaching 
200 000 t in 2008, by 2012 
imports amounted to just 
172 000 t. This fall is 
primarily due to the slump 
in exports from Morocco, 
the leading supplier to the 
European market: 95 700 t 
in 2012 as opposed to 
122 400 t in 2008. Kenya is 
in second position, with 
exports fairly stable over the 
last five years (from 35 000 
to 38 000 t per year). Egypt 
completes the leading trio, 
with exports to Europe of 
around 22 000 to 27 000 t 
per year. These three 
sources alone supply 90 % 
of total European imports. 
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I n 2012, the breakdown of green bean imports 
by European market was as follows: France 

(77 950 t), the Netherlands (48 500 t), Spain 
(18 800 t) and Belgium (12 000 t), equating to 
95 % of the total extra-Community imports. 

Kenya:  
a rising source 

Kenya remains  one of  the main  fresh 
horticultural produce suppliers to the European 
market. Besides floriculture, it has developed 
big fruit exports, among which the avocado 
and, to a lesser degree, the passion fruit 
definitely represent the jewels in the crown. But 
it is also through its shipments of vegetable 
crops that Kenya has won over European 
markets, with a regularity and quality often held 
up as an example. Hence mangetout peas and 
green beans represent considerable volumes 
which are shipped year-round. These two 
flagship products of Kenyan vegetable growing 
have gradually become more sophisticated over 
the years, and now come in multiple forms: 
fresh produce delivered loose in several 
packaging formats, but also trimmed produce 
packed in film-wrapped trays or sealed sachets 
of various weights. Adding value through the 
creation of a range of ready-to-eat products 
satisfies a varied customer base, from caterers to 
fine grocers, as well as the big supermarkets. 
Kenya has for years raised itself to the rank of 
the benchmark green bean supplier to the 
European markets. In a global context of import 
stagnation, or even shrinkage, Kenyan growth is 
continuing. 

The Kenyan production system for podded 
vegetables, such as green beans and mangetout 
peas, takes two main forms. One is based on 
large-scale production by big farms, often 
belonging to the exporters themselves, and the 
other on production split between a host of 
farmers, often receiving technical support from 
export companies (providing inputs and 
advice) .  This  production model is  also 
widespread across other producer countries, 
especially in West Africa (Burkina Faso, Senegal, 
etc.). The two systems sometimes overlap in 
order to ensure continuity of production and a 
sufficient supply to the export facilities. The 
extreme dispersion of some of the production 
has led to adaptation of the certification body 
reference systems (e.g. GlobalGap), to promote 
g r o u p s  o f  s m a l l  p r o d u c e r s  o b t a i n i n g 
certification, rather than just individual 
production facilities. 
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Getting out of the rut 
will be a long process 

In 2012, the Kenyan green bean industry was 
rocked to its core by the discovery of levels of 
residual treatment products in excess of the limits 
authorised by Community regulations. As this 
proved to be a recurrent phenomenon, the 
European monitoring services carried out stricter 
checks, and several warnings were issued to the 
Kenyan authorities. In practice, this had the 
immediate effect of delaying the availability of 
merchandise received by the importers, causing 
delayed deliveries, deterioration of the produce 
quality and a decrease in sales.  

True, a host of measures have been taken to restore 
normal import  condit ions,  but given the 
complexity of their implementation, the facts of the 
situation remain the same to this day. The crops 
produced on big farms could be brought under 
control fairly quickly, by checking the phyto-
pharmaceutical products used (approval, dosage 
used, persistence of products, etc.), and verifying 
the application protocols. This response by some of 
the operators has enabled shipments to continue, 
though production by small producers remains 
closely monitored, and is generating volumes 
detrimental to the Kenyan industry as a whole. 
Comparison of the level of European green bean 
imports from Kenya in the first halves of 2012 and 
2013 reveals a big shortfall in 2013  (- 3 000 tonnes). 
This downturn is primarily attributable to the 
current situation, rather than to weather vagaries, 
since these variations are recurrent from year to 
year (alternation between drought and excessive 
rains). 

The situation of the Kenyan industry reveals several 
matters for thought. The lack of inspection of 
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treatment products on the market in Southern countries and 
their application poses the problem of the ability of the 
authorities to manage the supply of inputs according to the 
regulations of the export destination countries. Yet we can 
also emphasise the lack of information and training of the 
industry operators, whose requirements in terms of 
treatment products are proportional to the parasite 
pressures of the intertropical zone. The Kenyan situation also 
shows the failure of the certification systems, not in 
themselves, but in their inspection procedures. 

The news and information given widespread coverage in the 
European media about food production methods and 
conditions are substantial enough to lend particular 
resonance to any deviations in the agri-business sector. 
Hence it seems necessary, in a context of trade globalisation, 
that the sanitary provisions regulating merchandise flows 
from agricultural produce are at least respected. In the case 
of the Kenyan industry, the economic stakes seem 
sufficiently serious for the remedies to match the scale of the 
damage caused. They will need to be all the more 
substantial, since this sector previously had an image of 
success in integrating small producers in the international 
fruit and vegetables trade   

Pierre Gerbaud, consultant 
pierregerbaud@hotmail.com 
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Sea freight 

Calm before the storm or shape of things to come? 
 

Although it has 
without doubt been 
a better year for 
specialized reefer 
owners and 
operators, it is still 
too soon to speak of 
a specialized reefer 
renaissance. Despite 
the demolition of so 
many reefer vessels 
last year and the 
benefit to the mode 
from the almost 
universal 
implementation of 
rate increases by the 
container lines in 
January this year, 
there is still 
evidence that too 
much tonnage is 
chasing too little 
cargo. 

©  Claire Guillermet 
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T his year may come to be viewed as 
a defining period for the reefer: 

after four years of falling rates and a 
declining market share the slump has 
come to a halt and, in some cases, 
been reversed. This process, which 

began in 2008 was due to a shake-
out of old and inefficient ton-

nage, driven on the one 
hand by aggressive pricing 

from the container lines 
and on the other by a 
steep rise in fuel costs. 
The effect of this com-
bination went some 
w a y  t o w a r d s  r e -
balancing the supply of 

specialized reefer capac-
ity with demand. 

However, equally important 
was the realization by the 

container lines late last year that 
their reefer services were unsustain-

able in the long term at the below-
breakeven rates they were charging 
cargo interests on some services. The 
rational action they took, the an-
nouncement if not the implementa-
tion of the 1 500 USD General Rate 
Increase (GRI), forced shippers to re-
evaluate and overhaul their supply 
chains, even if in most cases the full 
price rise was not implemented. The 
GRI woke shippers to the realization 
that should the specialized reefer dis-
appear, they would no longer have 
any choice in how they delivered per-
ishable cargo to market. 

Charter market 

What appeared as if it might be a 
promising off-season in mid-May 
quickly turned sour once it became 
clear that owners and operators had 
little inclination to schedule vessels 
into lay-up. Instead, an oversupply of 
tonnage ended up chasing an under-
supply of cargo, the combination of 
which forced voyage returns in the 
large segment below breakeven levels. 

The loss of more South African citrus 
to the container lines contributed to 
the capacity surplus, as did the reduc-
tion of Ecuadorian bananas. Although 
the charter market started to firm in 
mid-September, operators were left to 

rue what can only be described as 
their ebullience and over-confidence 
at the end of what was a successful 
February to April peak season for what 
then became a disappointing May to 
August. 

What are the chances of the same hap-
pening next year? If demand for reefer 
capacity is similar – and it should be – 
and there is no dramatic rise in the 
supply of reefer containers – and there 
shouldn’t be – there is a strong argu-
ment to suggest that the next 12 
months will be reasonably predictable 
both in terms of reefer cargo flow and 
modal split. Whether this means that 
reefer operators and the container 
lines can squeeze more from charter-
ers and cargo interests remains to be 
seen. 

Period business 

An early litmus test of market strength 
is provided every July by the level at 
which the Canary Island tomato char-
ter is fixed. This is followed in August 
by the rate for the Spanish citrus to US 
contract and then between September 
and November by any outstanding 12-
month contracts fixed by the multi-
national banana companies. 

With the benchmark Fedex tomato 
contract for 2013/14 fixing at identical 
levels to 2012/13 and banana charterer 
Geest extending its charter for 24 
months at a level marginally below last 
year’s rate, operators may not neces-
sarily have it all their own way. On the 
other hand the ‘backhaul’ Spanish 
citrus charters to the US were fixed at a 
15% rise on last season. Seatrade se-
cured 10-11 of the handysized posi-
tions and NYKCool 3-4 positions.  

In October Turbana and Del Monte 
fixed multi-year charter extensions 
with Seatrade-operated tonnage for 
their banana voyages at similar rates to 
previously fixed. Chiquita re-jigged its 
vessel arrangements but will stay with 
the reefer on its core Latin America to 
Europe banana services.  

A deal between reefer operators Sea-
trade and Chartworld may have signifi-
cant implications for the behaviour of 
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the charter market next year. The two compa-
nies have reached an agreement whereby a 
‘substantial number’ of Chartworld vessels will 
enter the Seatrade pool in 2014. The agree-
ment is a win-win for the two in that Seatrade 
looked as if it was going to be short of tonnage 
for its liner programmes in 2014, while the Sea-
trade pool may offer greater sanctuary to 
Chartworld than the volatility of the charter 
market. 

Chartworld will have two vessels redelivered 
from Chiquita/GWF in the first half of next year, 
in addition to the four Summer types, as well as 
the Tropical, Chilean, Peruvian and Scandina-
vian Reefers already under its control. No mat-
ter how much of the Chartworld tonnage is 
committed to Seatrade, the deal will reduce 
the options of those charterers who prefer to 
trade Spot than commit to Contracts of Af-
freightment or Time Charters. The reduction in 
available units could lead to extraordinary 
spikes in voyage rates if at any time demand 
for capacity exceeds supply. 

For the near future it appears as if the battle for 
market share between the two modes has 
been suspended: there is no sign at this stage 
of any further migration towards third party 
liner services. 

Other indications 

Indeed there are other signs that the special-
ized mode has done enough to re-position and 
defend itself from the drift towards containeri-
zation. Russian banana charterer the Banex 
Group chose to extend its relationship with 
Star Reefers, fixing a 12-month Contract of 
Affreightment for a vessel per week from Latin 

America into St Petersburg despite fierce 
competition from Maersk. After a hiatus 

lasting two years the majority of ba-
nanas now sold into the Eastern Medi-
terranean and Black Sea have reverted 
to specialized reefer vessels. 

Russian reefer owner/operator Baltic 
Shipping has spent the year upgrad-
ing its fleet, demolishing its fuel ineffi-

cient ships and acquiring replacements 
from owners with units trading in the 

Seatrade pool. This has not only under-
pinned Baltic Shipping’s position in the 

Russian market but it has the added benefit to 
operators of restricting the number of vessels 
that will be traded in the charter market next 
year. Restricting supply will likely drive market 
pricing higher. 
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The increase in confidence can also be meas-
ured by the rise in S&P values and news that 
owner Holyhouse, which last year gave every 
indication that it was exiting the sector by de-
molishing the majority of its fleet, is back as a 
serious player after acquiring two vessels that 
were also trading in the Seatrade pool. These 
vessels will trade in NYKCool’s Leonina system 
for 2014. 

Meanwhile Seatrade extended the number of its 
strategic alliances by co-forming Global Reefers 
with Chilean charterer Pacific Seaways. The 
move away from cargo interest customer to 
common carrier with a strong cargo base should 
theoretically give Seatrade greater scope to 
expand its market share of the Chilean decidu-
ous business. The move should not make any 
real difference to cargo interests as there will 
still be four reefer operators (Global, NYKCool, 
CSAV and Baltic Shipping) from which to 
choose. 

In South Africa a consortium of exporters is to 
ship upwards of 25,000 pallets of grapes on 

reefer operator NYKCool vessels in November 
through to January. The consortium has char-
tered a minimum of four vessels in the early part 
of the table grape season as insurance against 
potential problems with loading out of Cape 
Town’s container port. 

Last year an unacceptably high percentage of 
South African grapes missed the lucrative pre-
Christmas market after strong winds caused 
long delays to container vessels loading at the 
city’s container port. To make matters worse for 
exporters, the fruit that missed the money also 
suffered from a reduced shelf-life once it even-
tually arrived in Europe. The reefer vessels load 
out of Capespan’s FPT berth, which is shallower 
and better protected from the elements. 

Nowhere has the recovery of the mode been 
more dramatic than in the small ship segment, 
where TCE returns are back to levels last re-
corded in 2008. The small ships have benefitted 
from the general sentiment and specifically the 
return of squid in the South Atlantic between 
March and May and an increase in the fish catch 
off Mauretania since then. With an average age 
well in excess of 20 years and no newbuildings 
slated, owners have started to invest in prolong-
ing the working life of their vessels in order to 
capture the forecast increased earnings in the 
short and medium term. 

Forecast 

If banana volumes from Ecuador do not dip any 
lower than they have in 2013, there is no major 
fall in deciduous fruit shipments from Chile and 
the container lines continue to price their ser-
vices rationally, there is every reason to believe 
that the performance of both modes will im-
prove in 2014. 

It may be wishful thinking but it does appear 
that a commercial line in the sand between the 
two modes has been drawn. It is clear that the 
specialized reefer can offer certain advantages 
to shippers that third party liner services cannot. 
But in the longer term, unless shipyards embark 
upon an extensive newbuilding programme, 
the specialized reefer mode will continue its 
slide into an ever-smaller niche. 

The reefer of the future 

Here there may also be a development: the Cool 
Logistics conference in Rotterdam in late Sep-
tember was the venue for the presentation of a 
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radical new design of specialized reefer vessel. To-
gether with Stena Line and a number of other com-
panies (Danish Naval Design Marine Consultancy, 
TTS Port Equipment, Johnson Controls System, 
Fearnleys), Managing Director of Reefer Intel, the 
company behind the design, Birger Lindberg Skov 
claims to have developed an entirely new concept 
and design for the mode – the Reefer RoRo (Roll On 
Roll Off). 

The self-geared (3 cranes) vessel is designed for the 
banana trades from South and Central America into 
Europe. Mr. Skov makes some pretty impressive 
claims on behalf of the reefer/ro ro/container ship: 
firstly, it can load a total of 11 500 high cube pallets – 
7 400 pallets on 4 reefer decks in the hold with the 
balance in the 206 containers on deck. This repre-
sents a 45% increase over the current maximum ba-
nana payload. At 199m long, with a breadth of 29m, 
a draught of 8.6m and a deck height of 3.3m, the 
vessel is 10% larger than the most recent newbuilds. 
All the main features of the design are covered by 
international patents. 

As so much more preparatory work can be done 
landside prior to ship’s arrival because of the roro 
system, the vessel can load and discharge in only 12 
hours, compared to the average 36-48 hours of a 
comparable sized reefer ship. This in turn generates 
significant savings in expensive manpower cost as 
the gangs of stevedores that would usually dis-
charge the vessel are not required. 

However the biggest saving comes in the cost of 
fuel: less time in port means more time on the water 
and instead of steaming at 20 knots to maintain a 4-
vessel transatlantic string, the same voyage can be 
made in the same time at 18 knots fully-laden and 15 
knots in ballast for the return. With the cost of fuel 
likely to rise not fall in the medium term, the dwell 
time in port for any liner service becomes the most 
critical variable in the supply chain. If Mr. Skov’s cal-
culations are accurate, the new reefer roro could 
save charterers upwards of US$100K per round voy-
age on a banana run on bunker costs alone. 

To summarise: the vessel is larger than the existing 
reefer design, with a potential 45% increase in cargo 
and 40% reduction in unit costs. It has a lower turn-
around time and simultaneous loading of cargo 
decks and containers on the weather deck. It incurs 
reduced stevedoring costs, it has lower fuel con-
sumption and because of less handling, the damage 
to pallets would be reduced. It has the same operat-
ing expenses as a current reefer but capital expendi-
ture outlay would be greater, though by how much 
is a closely guarded secret! Who will have the cour-
age to commission the first ship?   

Richard Bright, consultant 
info@reefertrends.com 
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Wholesale market prices in Europe 
November 2013 

WHOLESALE MARKET PRICES IN EUROPE — NOVEMBER 2013 

     EUROPEAN UNION — EURO 
     Germany Belgium France Holland UK 
AVOCADO Air TROPICAL BRAZIL Box     14.00     
      DOMINICAN REP. Box     12.80     
  Sea ETTINGER ISRAEL Box 4.00   5.75 6.75 7.17 
    HASS CHILE Box 9.00   8.06 9.75   
      ISRAEL Box     8.06 8.50   
    NOT DETERMINED SOUTH AFRICA Box         7.17 
    PINKERTON ISRAEL Box 7.25 6.75 6.25 7.58   
  Truck FUERTE SPAIN Box     5.50 6.75   
    HASS SPAIN Box     8.50 9.75   
    NOT DETERMINED SPAIN Box         6.57 
          
BANANA Air RED ECUADOR kg       4.88   
    SMALL COLOMBIA kg     6.80     
      ECUADOR kg       5.17   
  Sea SMALL ECUADOR kg     1.70 2.65   
          
CARAMBOLA Air  MALAYSIA kg     4.86 4.97   
  Sea  COLOMBIA kg         3.42 
          
CHAYOTE Sea  COSTA RICA kg       1.47   
          
COCONUT Sea  COTE D'IVOIRE Bag     13.00 11.48 13.14 
      DOMINICAN REP. Bag         10.75 
      SRI LANKA Bag     16.50 20.10   
          
DATE Sea MEDJOOL ISRAEL kg 7.80   8.00 7.60 5.97 
      MEXICO kg 9.80     10.40   
    NOT DETERMINED IRAN kg   3.00       
      MOROCCO kg         1.91 
      TUNISIA kg       1.77 1.69 
          
EDDOE Sea  COSTA RICA kg     2.80 1.77   
          
GINGER Sea  BRAZIL kg 3.00   3.50 3.12 2.76 
     CHINA kg 2.50   3.20 2.98 2.89 
          
GUAVA Air  BRAZIL kg     6.20 6.42   
     THAILAND kg       6.75   
          
KUMQUAT Air  ISRAEL kg     5.00 4.31   
          
LIME Air  MEXICO kg     4.15     
  Sea  BRAZIL kg 0.89 1.22 1.40 1.05 1.01 
     MEXICO kg   1.25 1.50 1.05 1.19 
          
LITCHI Air  MADAGASCAR kg   5.75 5.50     
      MAURITIUS kg 5.50   4.75 5.63 5.97 
      REUNION kg     7.00     
      SOUTH AFRICA kg   5.75 5.75 5.69   
          
MANGO Air KENT BRAZIL kg     4.65     
      PERU kg     5.20     
    NOT DETERMINED BRAZIL kg       3.97   
      PERU kg       4.38   
    NAM DOK MAI THAILAND kg       8.20   
    PALMER BRAZIL kg 3.63         
  Sea ATKINS BRAZIL kg 0.94   1.47 1.25   
    KEITT BRAZIL kg 1.38   1.34 1.56   
    KENT BRAZIL kg     1.34 1.56   
    NOT DETERMINED BRAZIL kg     1.44   1.46 
    PALMER BRAZIL kg     1.34 1.38   
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WHOLESALE MARKET PRICES IN EUROPE — NOVEMBER 2013 

Note: according to grade 

These prices are based on monthly information from the Market News Service, International Trade Centre UNCTAD/WTO (ITC), Geneva.  
MNS - International Trade Centre, UNCTAD/WTO (ITC), Palais des Nations, 1211 Geneva 10, Switzerland — T. 41 (22) 730 01 11 / F. 41 (22) 730 09 06 

     EUROPEAN UNION — EURO 
     Germany Belgium France Holland UK 
MANGOSTEEN Air  INDONESIA kg     9.25 8.63   
     MALAYSIA kg       9.25   
     THAILAND kg     9.50     
          
MANIOC Sea  COSTA RICA kg     1.20 1.13   
          
MELON Air CANTALOUP BRAZIL kg         4.06 
    CHARENTAIS DOMINICAN REP. kg     4.50     
      MOROCCO kg     2.80     
      SENEGAL kg     4.00     
  Sea CANTALOUP BRAZIL kg 2.60     2.35   
    GALIA BRAZIL kg 1.75     1.60 2.39 
    HONEY DEW BRAZIL kg 0.85     0.94 1.23 
    PIEL DE SAPO BRAZIL kg       1.03   
    SEEDLESS WATER BRAZIL kg       1.16 1.12 
    WATERMELON BRAZIL kg       1.00   
          
PAPAYA Air FORMOSA BRAZIL kg   2.70 3.50 3.15 2.91 
    NOT DETERMINED BRAZIL kg   3.57 3.50 3.67   
     THAILAND kg       4.81   
  Sea  ECUADOR kg       2.31   
          
PASSION FRUIT Air NOT DETERMINED COLOMBIA kg 5.25 4.75 6.00 6.43 4.78 
    PURPLE KENYA kg   4.25 6.00   4.48 
      VIETNAM kg     7.80     
      ZIMBABWE kg   4.75   6.25   
    YELLOW COLOMBIA kg     9.00 9.06   
      ECUADOR kg       9.00   
          
PERSIMMON Sea  ISRAEL kg         1.90 
          
PHYSALIS Air PREPACKED COLOMBIA kg     10.00 9.18 7.46 
  Sea  COLOMBIA kg 5.00   7.08 6.64   
          
PINEAPPLE Air SMOOTH CAYENNE BENIN kg     2.15     
    VICTORIA MAURITIUS Box       13.35   
      MAURITIUS kg    3.65   
      REUNION kg     4.00     
      SOUTH AFRICA Box       11.57   
  Sea MD-2 COSTA RICA Box 8.00 7.00 7.63 8.18 7.17 
      COTE D'IVOIRE kg     0.90     
          
PITAHAYA Air RED THAILAND kg     8.50     
      VIETNAM kg     8.50 6.35   
    YELLOW COLOMBIA kg       10.00   
      ECUADOR kg       8.75   
  Sea RED ISRAEL kg       5.38   
    YELLOW ISRAEL kg       4.63   
          
PLANTAIN Sea  COLOMBIA kg     1.07 0.86   
     ECUADOR kg     0.90     
          
RAMBUTAN Air  THAILAND kg       9.78   
     VIETNAM kg       8.11   
          
SAPODILLA Air  VIETNAM kg       8.75   
          
SWEET POTATO Sea NOT DETERMINED EGYPT kg       0.93 0.99 
      HONDURAS kg     1.30 1.27   
      ISRAEL kg         1.35 
    PURPLE BRAZIL kg       2.25   

TAMARILLO Air  COLOMBIA kg       6.94   

YAM Sea  GHANA kg     1.15 1.17   
     UGANDA kg       1.23   
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Through the Afourer® label,  
APNM members are committed to offering the Authentic Seedless Nadorcott of Morocco.

All our areas of plantations are isolated, controlling thus the self-pollination of the Nadorcott fruits.
Our strict specifications control system of the Afourer® label,  

guarantees at all stages high-quality products and complete traceability.

PRODUCERS – MEMBER  
EXPORTERS
GEDA - DELASSUS – GPA - GROUPE TAZI 
AGRISSOUSS – PRIMATLAS

Km 5, Route d’Azemmour
Dar Bouazza, Casablanca 21000 - MOROCCO
Tel. +212 522 93 35 59 - Fax : +212 522 93 40 18
E Mail : benbiga@domaines.co.ma
www.label-afourer.com
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